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Script Name Sector  IP* 

Hero MotoCorp Limited Auto - 2w 2774 

PTC India  Power Trading 76 

NBCC  Infrastructure - General 53 

Apollo Hospitals Enterprise Limited Healthcare - Hospital 1167 

Jindal Steel & Power Limited Steel - Sponge Iron 170 

Future Consumer Limited Food Processing 42 

Triveni Engineering & Industries 

Limited 
Industrials - Sugar & Boilers  48 

ACC Limited Cement 1344 

Havells India Limited Electric Equipments 635 

United Breweries Limited Liquor/Breweries 1171 

* Initiation Price (IP) is the closing price of 30th Oct, 2018 
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What is the basic premise of the portfolio? 

Portfolio is built with a view of capital preservation first and then Alpha generation. 10 Stocks are chosen across the secto rs 
which have the ability to withstand drawdown within comfort level and can provide the FD beating returns ove r the 

next Samvat. 

 

Where to buy stocks in this portfolio? 

Smart entry prices (SEP) can be considered between IP and IP-10% i.e up to 10% below IP. We prefer building the portfolio 
over next 6 weeks – From 1 Nov till 14 Dec. This will ensure volatility due to Midterm elections in US and 3-state elections in 

India are sufficiently encapsulated.  

What is the allocation to each stock? 

We recommend NOT to choose stocks when a portfolio is proposed. Each of the 10 stocks have a 10% allocation - i.e equally 

weighted portfolio. Stocks are chosen across the market caps with sustainable business models, robust management teams 
and business trajectory remaining on upswing for the next year. We are finding comfort in the familiar.   

 

How much return is expected from the portfolio? 

15% Absolute return on the capital deployed. We will be calculating return on the portfolio as a whole and exit the portfolio  
as we get closer to the desired return. The returns are pre-charges, pre-tax etc. Returns will be calculated from IP only though 

market volatility can give opportunity to buy lower than IP. 

Markets are precariously placed. How much risk we are dealing with in the portfolio? 

Given the highly volatile nature of the equities and market conditions in the coming 6-9 months, this can be considered 

moderate to High risk portfolio. Even though we will be using internal SLs based on Adroit Simulation Model, a (low) 
probability of complete exit, if required cannot be ruled out.    

Will there be any changes in the portfolio during the course of the year? 

Possibly yes, if we get some nasty or pleasant surprises. Any individual stock delivering return beyond valuation comfort and  

technical picture can be suitably replaced. Any nasty surprises like auditor resignation/management change or  major reversal 

in business fortunes can make us dump a stock. Churning of the portfolio will be minimized and done, if absolute necessary.  
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Company Profile  

Hero MotoCorp Limited is a two-wheeler manufacturer. The Company manufactures and sells motorized two wheelers up to 

350 cubic centimeters (cc) engine capacity, spare parts and related services.  It offers over 20 products comprising 100 cubic 

centimeters (CC), 110CC, 125CC, 150CC, 225CC and scooter category. 

Investment Logic 

 Premium Motorcycle Launches: The company aims to launch a premium segment motorcycle in FY19 (200cc) with an 

aim of capturing customers who are looking at more than 160cc motorcycle offering for a price lesser than 200cc bike 
offerings. It aims to position Xtreme 200R by providing customers with higher cc with ABS technology, comfortable 

riding position at a slightly premium price to 160cc. The premium segment motorcycles would also be launched 

before the festival season. 

 Scooter To Aid Growth:  Management commentary has indicated that going ahead, with several new scooter 

launches planned over the next few quarters. HMCL expects double-digit growth in the festive season through it 

recent launches from Duet 125cc and Maestro 125cc Scooters.  

 Increase in Rural Demand:  Management believes rural and urban demand is broadly equal if not marginally stronger 

on the rural side. Going forward, with a rise in farm income (MSP hike), rural demand is expected to outperform 

urban demand as underpenetrated markets like Uttar Pradesh/Madhya Pradesh/Rajasthan will continue to see 
robust growth in coming quarters. 

 Outlook 

HMCL has a cash surplus balance sheet with healthy return ratios profile. We believe with structural demand drivers in place, 
low per capital penetration, increase in farm income, product launches in the premium and 125 cc scooter segment and 

increasing finance penetration we expect volume growth to sustain in the near term. 

 Mar/14 Mar/15 Mar/16 Mar/17 Mar/18 

Operating Margin 14.0% 12.3% 15.7% 16.3% 16.4% 

PBT Margin 11.3% 12.1% 15.6% 16.3% 16.3% 

Net Margin 8.3% 8.6% 11.1% 11.8% 11.5% 

Fixed Asset Turnover 11.3 9.5 7.9 6.5 6.9 

Debt/Equity 0.1 - - - - 

Interest Coverage (Times) 243.6 301.2 907.9 771.0 840.1 

Return on Equity 37.7% 36.5% 35.8% 33.4% 31.4% 

Free Cash Flow (Rs Cr) 2,026 1,094 2,211 2,790 3,157 

  

 

NSE Code: HEROMOTOCO 
M Cap (INR Cr): 57,851 
52-Week High/Low: 3848/ 2648 
P/E: 15.81 
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Company Profile  

The Company is engaged in the business of power and investment. It is involved in the trading of electricity and offers power  
trading solutions in India. Its segments include Power and Investment. It offers business solutions for generators, utilities, 

cross border solutions, PTC retail, project financing, renewable energy, and energy efficiency and consultancy. It also offer s 

facilitation of power sale and purchase on power exchange, which include sale/purchase on day ahead market  (DAM) and 
sale/purchase on term ahead market (TAM). 

Investment Logic 

 Operationalization of Projects: Long-term power purchase agreement (PPA) of Karacham Wangoo (376MW) with 

Haryana and Punjab were operational in Q4FY2018. Further long-term PPA of Teesta Urja (200MW) with UP has 
already started in Q1FY2019. Management stated 70% capacity of Teesta Urja (1200MW) has already been tied up 

and expects the balance to be tied up soon post discussion with the states. PTC will act as an aggregator for 

procurement and supply of power for 2500MW from thermal assets in the medium term. The management states this 
model will start soon on a pilot basis. 

 Signing of PPAR to drive volumes: PTC India has signed PPA and PSA, a aggregation of 1050MW renewable power and 
(Power Supply Agreement) with five developers and seven states. The company has also signed two power purchase 

agreements with Bangladesh Power Development Board to supply 200 MW of power on a short - and long-term basis 

to Bangladesh for 15 years. 

 Short term volumes to increase: Short term volumes are likely to grow at 10-15% as discoms are more prone to buy 

short term power at bargain rates. Among short term exchange volumes are expected to increase faster.  

Outlook 

The management has given a steady volume growth outlook, driven by signing of new PPA and commission of project. PTC 

has delivered strong realization in FY2018 and the management expects the realization to remain on the higher level, driven 

by higher merchant prices.  

  Mar/14 Mar/15 Mar/16 Mar/17 Mar/18 

Operating Margin 2.8% 1.9% 2.2% 2.2% 2.0% 

PBT Margin 3.2% 2.3% 2.8% 2.9% 2.4% 

Net Margin 2.2% 1.6% 1.9% 2.1% 1.8% 

Fixed Asset Turnover 380.9 478.1 508.4 569.1 779.6 

Debt/Equity - - 0.3 0.2 0.2 

Interest Coverage (Times) 50.8 63.1 4.3 4.0 4.7 

Return on Equity 10.0% 7.7% 8.1% 9.5% 9.9% 

Free Cash Flow (Rs Cr) -703 -898 -1,819 -297 -1,123 

  

 

NSE Code: PTC 

M Cap (INR Cr): 2,341  
52-Week High/Low: 128/ 64 

P/E: 7.43 
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 Company Profile  

NBCC (India) Limited, formerly National Buildings Construction Corporation Ltd., provides civil engineering construction 

services. The company operates through three segments The PMC segment, Real Estate Development segment and EPC 

Contracting segment. 

Investment Logic 

 Order book remains strong: NBCC order book is at ~₹80,000 crore. Out of this, NBCC has awarded orders worth 
₹30,000 crore to various contractors. These projects are under execution. For FY19E, the company continues to 

maintain its awarding target of ₹10,000- 15,000 crore. In terms of order inflow, it expects strong order inflow of 

₹25000 crore for FY9E. 

 New Set of Opportunity Emerging: NBCC has been considered by various agencies for development of stuck real 

estate projects in NCR regions such as Amrapali. While the mentioned devel opment is at a discussion stage, the 

management did highlight there would not be any investment by NBCC in any form. They will play an agency role 
which would be on similar lines to redevelopment projects Additionally, NBCC is in initial talks with NHAI to  play an 

agency level role for NHAI.  

 Delhi redevelopment colonies: NBCC booked revenues worth ₹150-200 crore on Delhi redevelopment colonies. The 

company was planning to award ₹2500-3000 crore for redevelopment of colonies in FY19E. Following the NGT orde r 

on issue of tree cuttings, work has been stopped for last one month. As The Delhi High Court allowed NBCC (India) Ltd 

to start redevelopment work at six of the seven housing projects of New Delhi after the Centre submitted revised 
plans for these colonies. 

Outlook 

We continue to see NBCC as a robust growth story owing to its PWO status and niche presence in redevelopment of 

government’s old colonies. Further, a debt-free balance-sheet and superior return ratios augur well for the Company. While 
there have been some short-term hiccups from ban on tree cutting for Delhi redevelopment projects, NBCC claims that it has 

met all required criteria, it expects favorable final decision. The management has guided at healthy execution of 30% for the 

remainder of FY19E. 

 
 Mar/14 Mar/15 Mar/16 Mar/17 Mar/18 

Operating Margin 5.6% 6.5% 5.3% 6.4% 6.8% 

PBT Margin 8.3% 8.9% 7.0% 7.8% 8.5% 

Net Margin 6.1% 6.3% 4.9% 5.6% 5.6% 

Fixed Asset Turnover 179.2 167.9 94.1 96.6 93.0 

Debt/Equity - - 0.0 0.0 - 

Interest Coverage (Times) 15.2 10.5 133.9 209.4 221.4 

Return on Equity 21.9% 20.9% 18.8% 21.0% 18.3% 

Free Cash Flow (Rs Cr) -1,376 -1,310 -1,470 -799 -612 

  

 

NSE Code: NBCC 

M Cap (INR Cr): 10,593 
52-Week High/Low: 291 /50 
P/E: 30.68 
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 Mar/14 Mar/15 Mar/16 Mar/17 Mar/18 

Operating Margin 16.0% 14.6% 13.0% 12.3% 11.6% 

PBT Margin 11.0% 10.3% 7.6% 5.7% 4.6% 

Net Margin 8.6% 7.6% 6.0% 4.5% 3.2% 

Fixed Asset Turnover 1.9 1.9 1.8 1.8 1.9 

Debt/Equity 0.4 0.5 0.7 0.8 0.8 

Interest Coverage (Times) 5.8 6.6 4.1 2.8 2.4 

Return on Equity 11.2% 11.0% 10.1% 8.0% 6.3% 

Free Cash Flow (Rs Cr) 3,643 -167 2,695 5,612 6,900 

  

Company Profile  

Apollo Hospitals Enterprise Limited is a healthcare provider. The Company is engaged in offering healthcare services and 
operating standalone pharmacies. The group has 69 hospitals with a total bed capacity of 9834 beds as on June 30, 2018. Of 

these 69 hospitals, (1) 43 are owned hospitals including JVs/subsidiaries and associates with 8353 beds, (2) 13 are day 

care/short surgical stay centers with 267 beds and eight cradles with 280 beds, 3) five are managed hospitals with 934 beds.  

Investment Logic 

 Capex Guidance: Management guided for Rs 300 crore of capex in FY19 and FY20 for Proton Therapy Centre, 150 

beds center and Ra 350 crore in FY23 for Byculla, Mumbai, 500 beds hospital. 

 Acquisitions: The Company has acquired a 50% stake in the 330-bed operational Medics Super Specialty Hospital in 
Lucknow, which is likely to witness a further ramp-up by November. ARPOB of this hospital was atRs18000-20000. It 

expects it to reachRs25000- 26000 over the next two years. 

 Pharmacy business EBITDA continues to improve: The pharmacy business (40% of FY18 revenues) has grown at 

~24% CAGR in the last five years on the back of consistent addition of new pharmacies and timely  closure of non-

performing pharmacies. This business has become EBITDA positive as old stores are maturing and making a 
contribution. The company has guided for ~20% growth in the pharmacy business in the near to medium term. The 

growth will be mainly from new addition of stores and higher sales from existing stores. 

Outlook 

We remain positive integrated business models in the healthcare space with strong management pedigree, from the 
management commentary it was also clear near completion of the long capex cycle and an asserted focus on improvement 

in margins and return ratios. Thus we believe Apollo is poised to offer a better risk -reward perspective at the current level. 

  

 

 

NSE Code: APOLLOHOSP 
M Cap (INR Cr): 16,201 

52-Week High/Low: 1263/910 
P/E: 30.68 
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 Mar/14 Mar/15 Mar/16 Mar/17 Mar/18 

Operating Margin 26.2% 14.5% 16.4% 20.0% 21.0% 

PBT Margin 9.3% -11.9% -20.4% -14.1% -6.7% 

Net Margin 6.1% -11.4% -15.9% -11.7% -5.8% 

Fixed Asset Turnover 0.6 0.4 0.3 0.3 0.4 

Debt/Equity 1.6 2.2 1.4 1.5 1.4 

Interest Coverage (Times) 2.0 0.2 -0.2 0.1 0.5 

Return on Equity 5.2% -10.5% -9.5% -8.5% -5.3% 

Free Cash Flow (Rs Cr) 6.1% 0.9% -0.9% 0.5% 2.7% 

  

 

Company Profile  

The company’s segments include Iron & Steel, Power and Other. The Other segment consists of aviation services and 

machinery division. The company’s product portfolio consists of steel product mix, construction solutions, and construction 

material and solutions. It has an installed steel-making capacity of over 6.75 million tons per annum (MTPA); an installed 

power generation capacity of approximately 5,060 megawatts, and pellet-making capacity of over nine MTPA. 

Investment Logic 

 Angul – crude steel production ramping up well: The newly-commissioned blast oxygen furnace (BOF) is ramping up 

well. The plant operated at 50-55% utilization in Q1 and management expects to exit at 85% utilization in Q4FY19. And 

further two of the Coke oven batteries at Angul expected to be commissioned by Q4FY19.  

 Power Segment to Revive: Power segment has reported EBIDTA growth of 18% qoq and margins improved to 32% vs. 

28% in Q4FY2018 owing to reduction in coal cost. We believe that availability of coal would improve further owing to 
implementation of coal tolling arrangement of tenders of State Government with generators and in long term by 

introduction of Commercial Mining as proposed by GOI. 

 Capex Guidance: For FY19/FY20 at 15bn/Rs5-7bn (Rs5bn spent in Q1FY19) and FY19 guidance includes Rs6bn on 
sustenance capex. 

 Debt Profile: Consolidated debt rose 1.6% QoQ to Rs426.7bn due to currency depreciation and company expects to 
repay debt of Rs25bn in FY19. 

Outlook 

We expect JSPL to perform well in coming years owing to improving realization in steel segment, limited addition of steel 

capacity in near term and improving demand of steel going forward. We also expect power segment to  perform well on 
account of improving power demand situation and various effort by GoI for availability of coal to power generator.  

  

  

 

 

NSE Code: JINDALSTEL 
M Cap (INR Cr): 17,888 
52-Week High/Low: 294/156 
P/E: 120.54 
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Company Profile  

Future consumer enterprise Ltd. a part of the Future group. It is a food company, which is engaged in branding, marketing, 
sourcing, manufacturing and distribution of fast moving consumer goods, food and processed food products. It also has agri -

sourcing operations in India.  

Its product portfolio includes product categories, such as basic foods, ready to eat meals, snacks, frozen and processed food  
products, beverages, personal care and home care under its own portfolio of brands.  

Investment Logic 

 Diversified Portfolio: It has developed Brands like Tasty Treat, Fresh & Pure, Premium Harvest, Golden Harvest, 

EKTAA, Clean Mate and Care mate which are marketed through the modern retail stores of Future Group. FCEL has 
also entered segments like specialty Flour, premium edible oils, frozen food and vegetables, instant mixes and fruit 

juices with new brands like Desi Atta Company, Karmiq, Veg affaire and Sunkist.  

 Growth opportunity in branded FMCG: IndiaRss Food & Home and Personal Care (“HPC”) industry is pegged at ~$300 

billion in 2017 and is expected to grow at a CAGR of 11% to ~$500 billion over the next five years with organized 

segment growing at a CAGR of 20% over the same period. The rise in income along wi th the rise in growing youth 

population and rural consumption is expected to drive growth.  

 Operating margin to expand: FCL operated at a gross margin of 13.9% in FY17. There is a huge scope of gross margin 

expansion through mix improvement, led by higher salience of the FMCG brands business (processed foods, and home 
& personal care business; ~11% of overall sales) 

Outlook 

The Company continues to strengthen its position as an integrated food and HPC company by building a strong portfolio of 

food and HPC brands that speak. We expect the momentum in revenue growth to continue, at least over the coming few 
years, because of the tremendous growth opportunity. 

  

  Mar/14 Mar/15 Mar/16 Mar/17 Mar/18 

Operating Margin -10.4% -4.9% -1.0% -0.6% 1.1% 

PBT Margin -1.9% -8.3% -5.2% -3.1% -1.1% 

Net Margin -1.9% -8.3% -5.1% -3.1% -1.0% 

Fixed Asset Turnover 1.7 1.5 2.2 2.5 3.3 

Debt/Equity 0.1 0.9 1.0 1.0 0.6 

Interest Coverage (Times) -2.0 -2.4 -0.2 -0.4 0.4 

Return on Equity -1.9% -14.2% -15.8% -13.3% -3.1% 

Free Cash Flow (Rs Cr) -1,016 -1,399 -1,558 -1,319 -918 

  

 

NSE Code: FCONSUMER 
M Cap (INR Cr): 8,449 
52-Week High/Low: 79/35 
P/E: 321.07 
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 Mar/14 Mar/15 Mar/16 Mar/17 Mar/18 

Operating Margin 2.2% -0.9% 6.5% 15.4% 8.2% 

PBT Margin -6.1% -8.2% -0.4% 10.7% 5.0% 

Net Margin -5.6% -7.4% -0.4% 8.9% 3.5% 

Fixed Asset Turnover 3.3 2.4 2.2 3.3 4.0 

Debt/Equity 1.4 2.2 2.9 2.1 1.3 

Interest Coverage (Times) -0.0 -0.4 0.9 3.4 3.0 

Return on Equity -21.5% -23.1% -1.3% 30.2% 12.5% 

Return on Capital Employed -0.2% -2.2% 4.7% 16.8% 11.6% 

Free Cash Flow (Rs Cr) -914 -1,297 -1,731 -1,093 -203 

  

Company Profile  

Triveni Engineering & Industries Limited (TEIL) is a focused, growing corporation having core competencies in the areas of 

sugar and engineering. The Company is one amongst the largest sugar manufacturers in India and the market leader in its 

engineering businesses comprising high speed gears, gearboxes, and water treatment solutions.  

Investment Logic 

 Reduced Debt: The total debt of the Company as on June 30, 2018 is Rs 1,087 crore which is Rs 260 crore lower than 

30.06.2017, it includes term loans of Rs 125 crore, comprising soft loans of Rs 31 crore.  

 Triveni to benefit from Byproducts: The New Bio Fuel Policy, permitting production of ethanol from sugarcane juice 
and B-heavy molasses, and a recent scheme to incentivize new ethanol manufacturing capacities.  

 Capex: The board has approved a proposal of establishing molasses-based 160 KL per day ethanol plant at company’s 
sugar unit at Sabitgarh district, Bulandshahr in Uttar Pradesh. This will raise company's total distillation capacity to 

320 KL per day with the operating days of about 330-days. 

  A Play on Dual Cycles: We believe due to all government measures through MSP, soft loans, export subsidies, cane 

price assistance, higher ethanol pricing and blending mandatest to support sugar prices there will be revival of sugar 

cycle which will also entail to increase in order book of company’s subsidiary Triveni Turbine ( Triveni holds 21.8% 

equity capital), as baggasse available after crushing of sugarcane is fired in boilers to raise steam. This steam raised, is 
fed to the turbines for generation of power and extractions taken from the turbine are used for the various processes 

in sugar manufacturing.  

Outlook 

Triveni is one of the better managed companies in the sector with low debt profile, moreover, increasing volumes & prices of 
ethanol would result in improving profitability from by-products. We believe company’s has sufficient production capacity to 

meet normal cyclicality of the sugar business.  

 

 

NSE Code: TRIVENI 
M Cap (INR Cr): 1,219 

52-Week High/Low: 98/33 
P/E: 14.27 
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Company Profile  

ACC Limited is engaged in manufacturing of cement and ready mixed concrete. The Company manufactures cement, which 

includes Ordinary Portland Cement (OPC), Portland Pozzolana Cement (PPC), Portland Slag Cement (PSC) and Ready Mix ed 

Concrete (RMX). The Company has approximately 20 cement factories, more than 50 ready mixed concrete plants, and a 

distribution network of over 9,000 dealers and a range of sales offices.  

Investment Logic 

 Pan-India presence: ACC is a pan-India player with an installed capacity of 33.4 MTPA distributed across all regions, 

thereby insulating the company from any weakness in a particular region. Out of the total capacity, the company has 

~10 MTPA in the southern region, ~9 MTPA in the eastern region, ~6 MTPA in the northern region, ~4.5 MTPA in the 
central region and ~ 4 MTPA in the west region.  

 Capacity Expansion to Materialize in current year: The Company commissioned Jamul and Sindri plants (with capacity 
of 2.8 MT) in the second half of CY16 taking the capacity to 33.4 MT. The increase in capacity also enabled the 

company to regain its lost market share.  

 High FCF generation: The Company generated an FCF of over Rs 1,000 crore in CY17, which led to increased cash. The 

company has also recommended a dividend of Rs 26/share for CY17 implying a dividend payout of 53%. Going 

forward, considering limited capacity addition by the company and FCF generation of over ~Rs 3000 crore in CY18E-

19E, we believe this could lead to a higher dividend payout.  

Outlook  

 We continue to maintain our positive view on ACC owing to its pan-India presence. ACC reported double digit volume growth 

in CY17 led by capacity expansion. Going forward, a normal monsoon and uptick in rural demand is expected to benefit the 

construction sector. In addition, sustained infrastructure spends in low cost housing, roads along with a pick -up in private 
capex is expected to further boost cement consumption.  

 

 Mar/14 Mar/15 Mar/16 Mar/17 Mar/18 

Operating Margin 14.7% 13.0% 11.7% 13.1% 14.4% 

PBT Margin 11.0% 9.6% 6.5% 8.1% 9.9% 

Net Margin 9.8% 9.9% 4.9% 6.0% 7.0% 

Fixed Asset Turnover 2.0 2.1 2.2 1.5 1.8 

Debt/Equity 0.0 - - - - 

Interest Coverage (Times) 11.7 14.5 12.8 12.3 14.3 

Return on Equity 13.8% 14.0% 6.8% 7.5% 9.9% 

Free Cash Flow (Rs Cr) 126 196 -181 152 730 

  

 

NSE Code: ACC 
M Cap (INR Cr): 27,257 
52-Week High/Low: 1857/1255 
P/E: 27.79 
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  Company Profile  

Havells India is one of India’s largest & fastest growing electrical and power distribution equipment manufacturers with 

products ranging from industrial & domestic circuit protection switchgear, cables & wires, motors, fans, power capacitors, CFL 
lamps, luminaries for domestic, commercial & industrial applications, modular switches, water heaters and domestic 

appliances covering the entire gamut of household electrical needs along with industry lights and  cables. 

Investment Logic 

 Capex Guidance: Management has guided for a Capex of INR 5bn for FY19, of which INR 3bn to set -up in house AC 
manufacturing facility with a capacity of 0.6mn units by the end of FY19.  

 Lloyd acquisition: Havells has increased its household penetration in the consumer durable category with the 
acquisition of Lloyd. Lloyd’s air conditioner (AC) business contributes ~70% to its total sales followed by LED TV and 

washing machines. We believe Havells’ focus on starting RAC manufacturing capacity (~6 lakh units) with a capex of Rs 

300 crore by Q4FY19 would benefit it in terms of holding better margin compared to current outsourcing model.   

 Revival in construction activity to drive industrial product demand: HIL’s switchgear segment recorded revenue 

CAGR of ~10% in FY11-18. This has helped Havells increase its market share aggressively from 15% in 2006 to 28% in 

FY18. We believe a recovery in demand for industrial products led by higher government spending will imp rove power 
infrastructure spending leading to increase sales of switchgear and cable & wires.  

Outlook  

We expect Havells to record revenue, earning CAGR of ~21%, ~23% respectively, in FY18-20E supported by a change in 

product mix, revival in industrial and consumer products. Scalability through acquisition coupled with launch of premium 
products in domestic market would negate the impact of higher commodity prices. Key triggers for future growth would be 

sales growth in the switchgear segments and margin improvement in Lloyd business.  

 

 Mar/14 Mar/15 Mar/16 Mar/17 Mar/18 

Operating Margin 14.2% 14.0% 18.3% 12.2% 12.9% 

PBT Margin 12.7% 12.5% 16.9% 12.5% 12.5% 

Net Margin 10.2% 9.0% 13.2% 8.8% 8.8% 

Fixed Asset Turnover 5.2 5.3 4.5 4.8 2.9 

Debt/Equity 0.1 0.0 0.0 0.1 0.0 

Interest Coverage (Times) 12.7 16.0 22.6 64.3 43.3 

Return on Equity 22.5% 19.6% 24.1% 16.5% 19.1% 

Free Cash Flow (Rs Cr) -284 -556 -1,113 -460 284 

  

 

NSE Code: HAVELLS 
M Cap (INR Cr): 40,415 
52-Week High/Low: 728/450 
P/E: 49.95 
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  Company Profile  

The Company is engaged in the manufacture and sale of beer, including licensing of brands. The Company operates through 
approximately 20 owned breweries and approximately eight contract breweries. The Company has a capacity to produce 

approximately 20 million hectolitres of beer per annum. The Company's brands are available across India and also in 

approximately 50 countries across the world.  

Investment Logic 

 Premiumisation Product: As per the management, the target is to take UBL’s market share in the super-premium 

beer segment to 50% over the next two years with these four brands. Also, the management is expected to compete 

with micro-breweries and is planning a brand launch in the category. It has also introduced five international beer 

brands that are already associated with Heineken. The distribution reach would enable quicker scale to these brands 
compared to new established competitors thereby enabling UBL maintain its market dominance.  

 Margin Expansion: Management suggests that competitive intensity continues to be benign with Carlsberg reducing 
discounts and ABInbev/SABMiller just managing to hold share, which provides positive margin outlook. Benign 

competitive intensity, better realisations in UP, price increases across states and sharper focus on cost savings should 

drive further margin expansion. 

Outlook 

The theme around favourable demographics, rising disposable income and low per capita beer consumption continues to 

attract global beer companies in India. We expect UBL’s revenue to grow at 15% CAGR in FY18-20E. We also estimate UBL’s 

market share will remain stable over 50%. As India remains one of the fastest growing and least penetrated markets, UBL 

with a dominant market share would continue to grow at a more rapid pace compared to global peers.  

 

 Mar/14 Mar/15 Mar/16 Mar/17 Mar/18 

Operating Margin 14.0% 12.3% 15.7% 16.3% 16.4% 

PBT Margin 11.3% 12.1% 15.6% 16.3% 16.3% 

Net Margin 8.3% 8.6% 11.1% 11.8% 11.5% 

Fixed Asset Turnover 11.3 9.5 7.9 6.5 6.9 

Debt/Equity 0.1 - - - - 

Interest Coverage (Times) 243.6 301.2 907.9 771.0 840.1 

Return on Equity 37.7% 36.5% 35.8% 33.4% 31.4% 

Free Cash Flow (Rs Cr) -647 -317 -1,099 -694 -262 

  

 

NSE Code: UBL 
M Cap (INR Cr): 33,279 

52-Week High/Low: 1,466/908 
P/E: 1171 
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